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In today’s dynamic market, investors want financial products 
that deliver growth potential and downside protection—
without sacrificing control. For retirees, this is especially 
important as longer life expectancies and inflation concerns 
make maintaining market participation critical for preserving 
purchasing power.

The power of flexibility
Today’s Registered Index Linked Annuities (R‌I‌L‌As) are 
offering more features and options than ever to truly 
personalize each client’s annuity experience. One emerging 
feature offers the ability to lock in market gains and 
reallocate the portfolio at any time, not just at the end 
of a term. This flexibility can be particularly valuable for 
investors who want to stay invested in equities while actively 
managing risk during their term. 

Our research shows that both advisors and consumers have 
a clear interest in this type of flexible allocation feature. 
What’s more––the availability of such a feature increases 
risk tolerance for both groups, potentially boosting returns. 
It also allows investors to dynamically reallocate portfolios 
without triggering gains, which can offer tax advantages.

In short, flexibility to reallocate gives investors more control 
and confidence. And this helps advisors drive meaningful 
conversations and build highly-personalized strategies for 
each individual client.

How flexibility changes the game
To better understand how increased flexibility impacts 
perceptions of consumer and investment products, R‌I‌L‌As 
in particular, online surveys1 of financial advisors and 
consumers were conducted in August 2025. The results 
highlighted three key potential benefits of a flexible 
reallocation feature:

RILAs gain new attention––and appeal

The flexible reallocation feature was especially appealing 
to mass affluent consumers in the accumulation phase 
working with financial advisors. As one advisor shared, “The 
feature appeals to both aggressive and conservative clients, 
supports stronger investment strategies, and boosts overall 
client comfort and confidence.”

77% 
of advisors say client interest in R‌I‌L‌As 
would rise with the ability to lock in 
growth and reallocate anytime

•	 84% of likely R‌I‌L‌A buyers were even more interested 
with this feature offered.

•	 78% of respondents said the benefit was important.

1 The financial advisor survey was conducted online by Prudential Financials’ Marketing Insights group from August 4th to 5th, 2025 and there were 209 respondents. An 
online survey of mass affluent consumers, defined as those with at least $500,000 in investable financial assets, was conducted by C space from August 14th to 25th, 
2025, and there were 177 respondents.
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Consumers and advisors are willing to take on more 
growth risk

Flexible reallocation doesn’t just increase interest—it 
changes behavior.

64% 
of advisors would increase 
allocations to risky assets if this 
feature is available.

•	 “This allows them to take more risk for potential upside 
now that they can lock and re-enter. This would also 
allow to take the pressure off the other strategies in their 
portfolio to perform—we could scale risk back on those 
since we have this.” - Surveyed Financial Advisor, risk 
tolerance changed from moderately aggressive (60%- 
74% equities) to aggressive (75%-89% equities)

•	 Equity allocations increased by 8%, on average, from 
49% to 57%.

•	 The largest increase in risk levels was seen among 
advisors with clients invested in relatively conservative 
R‌I‌L‌A strategies, with risk rising by about 20%.

An 8% increase in equity exposure could raise expected 
returns by about 40 bps, assuming a 500-bps equity risk 
premium.2 For the most conservative advisors, the increase 
in expected returns would be closer to 100 bps.

Consumers also expressed interest in increased risk levels:

41% of consumers said they’d be more willing to invest in 
higher-growth and riskier assets––and among balanced and 
aggressive investors, this willingness jumps to almost 50%.

“If I can lock in/secure earnings I would be more willing to 
take controlled risk.”—consumer survey respondent

A potential boost to after-tax wealth

Another benefit: flexible reallocation allows investors to 
dynamically adjust risk levels without realizing gains, in 
particular short-term gains. This can help build long-term 
wealth more efficiently. While all annuities offer similar 
advantages, this is a notable advantage over a traditional 
taxable (i.e., nonqualified) account, where gains are realized 
(and taxable) when they occur.

The future is flexible––are you ready?
As R‌I‌L‌As evolve, flexible reallocation is set to become a 
must-have feature for both financial advisors and their 
clients boosting the appeal of R‌I‌L‌As and opening the door 
to potentially better investment outcomes through higher 
expected returns.

Are you ready to help clients benefit from a more 
flexible future?

Key takeaways:
Flexibility drives demand: 77% of advisors say flexible 
reallocation increases client interest in R‌I‌L‌As.

Behavior shifts with flexibility: Both advisors and consumers 
are more willing to take on growth risk—and equity 
allocations rise—when flexible reallocation is available.

Potential for higher returns: Flexible reallocation can lead 
to greater equity exposure and higher expected returns, 
especially for conservative investors.

Tax-efficient wealth building: The ability to reallocate 
without triggering gains can help investors build long-term 
wealth more efficiently than traditional taxable accounts.

This is a game-changer. It gives conservative 
clients the ability to take more equity risk in 
their portfolios. 
-Surveyed Financial Advisor

2 The geometric average annual equity risk premium (E‌R‌P) from January 1926 to December 2024, according to data from the “Stocks, Bonds, Bills, and Inflation” dataset 
has been 6.91%; therefore a 500 bps (5.0%) E‌R‌P is a relatively conservative assumption and more consistent with expected returns.
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Discover how Flexible Allocation and other powerful 
enhancements in the FlexGuard 2.0 suite  can help you *
attract new RILA clients and build confidence around risk. 

For more information, please contact your Prudential 
wholesaler or the Sales Team at 800-513-0805.

Investors should carefully consider the features of the contract, index strategies, risks, charges, and expenses. The prospectus for 
the contract contains this and other important information which can be obtained by contacting the National Sales Desk. Clients 
should read the prospectuses carefully before investing.

It is possible to lose money by investing in securities.

Registered Index linked annuity products are complex insurance and investment vehicles and are long-term investments designed 
for retirement purposes. There is risk of loss of principal if negative index returns exceed the selected protection level. As gains 
or losses are assessed at the end of each term, index credit is only received if the strategy is held full term, and no withdrawals 
are taken. Early withdrawals may result in a loss in addition to applicable surrender charges and/or Market Value Adjustment. 
Please reference the prospectus for information about the levels of protection available and other important product information.

Investing in FlexGuard 2.0 Index Strategies does not represent a direct investment in an index.

Annuities are issued by Pruco Life Insurance Company, Newark, NJ (main office). Registered index linked annuities are distributed 
by Prudential Annuities Distributors, , Shelton, CT.Inc.

This material is being provided for informational or educational purposes only and does not take into account the investment 
objectives or financial situation of any clients or prospective clients. The information is not intended as investment advice and is not 
a recommendation about managing or investing a client’s retirement savings. Clients seeking information regarding their particular 
investment needs should contact a financial professional.

* Prudential FlexGuard 2.0 suite refers to FlexGuard 2.0 and FlexGuard Income 2.0 registered index linked annuities.

All guarantees, including benefit payment obligations, index strategy crediting, or annuity payout rates, are backed by the issuing 
company’s claims-paying ability. The third-party broker-dealer/agency, or any of its affiliates, selling this annuity are not responsible 
for making those payments, and none makes any representations or guarantees about the issuer’s claims-paying ability.

We do not provide tax, accounting, or legal advice. Clients should consult their own independent advisors as to any tax, accounting, 
or legal statements made herein.

© 2025 Prudential Financial,  and its related entities. Prudential, the Prudential logo, and the Rock symbol are service marks Inc.
of Prudential Financial,  and its related entities, registered in many jurisdictions worldwide.Inc.
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